N
N

SRAREEAE R L RREZ
“ERAEE PNER S RIE L FER

04

AR B ERAFENT LEMCH AL (Veblen Effect) TE#FRER——ZtH (Gen Z) BAF LK
TR, FERSMEX—= D EAH NEEE KRB &K (Curated Self) A F A X IRZIELEHE
FREMAWES, BNELT—NMEREEMBERNEERT R MI AR ERASKF
NRMFSHEEFRSELILE #METH—ME RN RERLES, N FZHEHAME, HEFEX
NEEAEMRLUBEYETERK MEME. EFNETRFEHNKROLFE, 2—FMATREIH
REERMMBITHIZTE,

AIRERKX25T, BEINUERAER, HFAXE, FEEENHEXERNAE W ZEH (40Pop
Mart. Liquid Death, MSCHF. Corteiz, /NI BAENE) KIREZIN, 18R T IKE M E 5%
EREIREHM I FERERE MREE—LRE TENFHRESHE L AR ——MESR
HI4PESHIRIL ¥ M LUA K (Experience) . #Efth 1% (Exclusivity) . £ 5 =& (Engagement) FIF &% (
Emotion) A#IDAI4EREE!, JERBETEMILE . XEIERAFREKBRE®RT —EX
FRZIRRPRERE L EFIEE.

E—E APLCHNMEFRIE: MERAXRITENE
L1 ASRMEME RIBERRE S

£ H-HriB- FLEE (Thorstein Veblen) 7E1899F R EZ( AWM KIL) PEETH MRS
RIZFFEEM. NHMCHZDIRE BEFERERFZN, BRNTIEBNZ—BREHEF
£ (Social Prestige) . EMBANT U RAFE NEM KB, XMHMEEZFEET ZKEMHETR(
Conspicuous Consumption) €K ——BEMMX F5, FXHABERMY M, LIkmNRERM
ERR. ZMERTHAETENEEREAN VMaNNMBREERSERTHAEEWHAL,

AT, HEA2026FHHFLFERT, SERMACHIAEE TRIFTRAMRERERL, @IGE
“REAF BN ERT. SBRENEERIRE KA TR (Dupes) XL HIGE (LL



SHEIN. TemuFFEHERNRR), EEAKEREEMRZRNELZGEREE. SR
BERTBEIW—MHAGES, BEAS AR E &% LIARIERM R A, RRERE £ H AR5
 HRTERABEGUFSNE . AT ABEFHENEL”(0ld Money) Y, KIRA ST
BRIIAEEERF R

EANRUHEZET, dSHMUHEEMEMNE - ERAX KA THEEHEN XERK”
EHRFHKHIENRRMESHER T ZHA (BEEI0SFEE2010FHAMAR)ME, it
MERPHMEERFENREMNEENESLEFRIAZETF. MUMESARE—HF
F B ERET HAI0FE K Helmut Lang iR K 5, AIRERE — 5Kk Bt T & REXREFH
DiscordiR 58 k&L E, & B — M REB ATV T X MKA/ MR B R M2 ZEHR

EX—HERT, ABLRNFRER MERETERRE. EFHEAKBRRER"KE
R, MERRE TR RORBNEMCREE N AEETHMNK, RBTERKERAEZ
2. ik, BEFRT-ERPFHFERR, AT MATLEEERRHER—aMHE

AR L AL R IB R AR D RE 11 . XARE B H R EBM B RFRMRFEM R M “FKE R
BETEMRE HIRAMETR,

12 HFERBEMTHHRIPFLB G S EEZNE

LM g R this, AMIRERMEIREF“£EZETR” (Pecuniary Emulation) F1“dkiF 4 L (
Invidious Comparison) , ZE TALEHE, XFEELREFFER/ETFHE . AEHKERNT, SCEFRE
RBEHBK, BAESXK, #HRXEATE (Instagram, TikTok, /NLH ) AR T X Fh LB AL BY
HEMEZE . ELFMSIKIL KRS,

FNEXHRIEEM, Focebook R G ERMUR ESR MR FEEEL T —EREMZEM YEIFH
HEEE” (evaluative apparatus of the invidious) %, iIX— &t A BI4F A X, JH TIEFH0
HFEBKBREELENABEH. VWEE. BRBONLEFA0LER. N TZHAME, £E3K5
BHEHIBILT . B—RERTH——EREMIR—NEEEHR, —RIRIKRIT, ER—RER

DAREHRE——MBETREHERBLAMRERLNNE, METEEEZNIINARTIRE
EmRE ENMERSKITHN, SMIARBEH A “ERRIBEIEL” (Tokenization of Experience)
, ERIRR B & 9 EF B (Social Currency) F BEFR B FI7F %o



M&BICIBEIEERE « UM R MR BREGT

YIERKLHE XU ERSHENE

TUbEE: SREFR HRERLIER HF: EERAEEPR

ZEET THAESNAMNE—HWIBEE XN EEHRYE, FEMERNORELNSEEEINERS.

XHALH ST LSRRI ERMNEMM BREFR TR T ‘BREA RK/ER /14
AR, XM IKE EMRERK, hEMEE ENEERKERERINEAWX N, EEARESH
S B IFERE 71 (Information Filtering) #1824 32 8E /1 (Aesthetic Construction) . £ 8 ik 5
T —TMERATHRER, BETENESABXEZER/ ANIRMMNF, TREESHERE
AHBRERE, B, ZHRLF—MEHENEEER 2P, XEERS T EBIRM T
ERER M EERIFHE T RNEE,

13 REBH AFAXMIMENEEL

“REBH”(Curated Self) RZH R BN B F EFERMKLLRE, W2 EXHEBRITHNERIE
EREE, FTIB“RE” (Curation), RIEEMIEERNZRBNTHEIE, 575K, ARSI, MED
ABH, XEREZHAFECHEFTUA—PNEEHTH. SEEMNENR, Mt CHREESR
,MEBERERA S, B— M XA Post, Story&iViog, MEXTMEAXBRPH—HER, BER



MR (22, BERA, BEHASHR)EEX-TERM., HLRITHNE,

XMEFAXMEZEWET, CAFEERITAIECTENELE, ZHARAEMEF R 2/, TN
ZREFERME (Utility), ESRE™ ST FUEE “H F % (Photogenicity) #1“ N & FLER B (
Persona Fit) , £;FARBER T —EABEFTRKE, BETMERINELHELTE:

1. % Alf (Sourcing & Discovery) : FHREBE RMAFHEMREMF , XX BIEKYE & (30
EEERY.RUHNGE), haiEARAINRER., HFRHEXRE . ZERATRZHERE,
BREUMHEF”, tiIFIARFHKFIE (/MIH, TikTok Search, Pinterest) # 175 72
EMEERRE, HEEEADRKIATRFIREIALE # RERX RGN ER/ °,

2. 4b#iF (Processing & Aestheticization) : {{XIFH B A BH, HIBETFEHELL, XBED
HRERZE (I0DIY. Remake) MIMFEREAIMI QUERABE. Viogsitg, ERER ),
EXNHT, “REINETRAVILEYE KEP TERAFMNDSAMIE, AN KR H—

B/\ 6

3. Hithi#m (Distributing & Signaling) : FEHFEN B A THE TS, FHHRHLHIEHN
Hashtag, BRI KM R K. X—HRTERERENTRTFEENE LS EEFZE
i ——7E LinkedIn £ B REDLFHEUD, EInstagram E B REBAEE, FETikTok £ B R4 BR
51%, #EDiscord B B RIEXEIT 7,

MNFeLEMS, BERX-—REEXEE, RFEMNERTFT. KIRE, REENAFHD
ARG RME R (Props) . MR RE= BT RERLBAF TR —REFH KR, MREFEERN
APFAREFEZTH—TERHT, EMREEZHANEREh SF—F 2,

EE FEYE S FEFN /NI B ETiKToKRIHLFI 4T
21 “FEIHE” 5w XRRERMFL

REZHAKEO L ESME“ESK” (Authenticity) 1“4 14” (Individuality) , 1B ABFE & HLHI
SR, 1R IR E R SERR b 7E 3 4T — R i i 58 KA “YIME” (Domestication)’, LLH EIAY/INLH (
Xiaohongshu/RED) A, XM HE RN ZHREFAXRL"WEE, EXEIMBMEERHEEN
fil, EAEERFERANETRSITEERIRE,

X AR, X2 —MFAIML SR ' FEBYE XA FEIHEFFENAIEXE——1n



“BES”. “EH,X(Old Money Aesthetic) . “% B iR ZE#” (Dopamine Dressing) 5 “EHI{ER” (
Maillard Style) , XEERRFFEEGRS WA R EMNEIREE(BTFHE. L), AF
ATHRIGERE. BN IAE, STEXMBEECHER. £E. REEZEHXRE, LIS
XEHEZH, XSHT —#HEFL. SEMABEERNE, FRAREEEINEESTERSE
il

XALFCIET —TERMBELIE : “FEEF” (Aesthetic Arbitrage) , 81l & 10 2 gEH & T
BT, BARRASHEEESNT - FEEE (FIanMREE S ERREERL, HM
Y2KERRLEIR ), FARIZHBMAE R, HEERGEXRMEILF, Fln, HFEXR
INTFIGER, LR RRZEHSHEZTEES (NS THEBLT. SKF) WRBEIIATIEAXE
.

22 E1 & F1E KOL. KOCEEBESSMIEZ

AREBREBHENEST BEERNZEMESEMNER, EEBNTRERM TR, REMNMRE
W1~ (Brand Advertising) ZEZH AR R JLF LK, MM EEEHEFUERMNIT, “BF FFA

ETWNIBEFAZERAFWRERR BNTUME— M EEEFEEE XXHERS
RIATRIL M AEXEER:

1. E#=E (Integrity & Transparency - W{E 5&H) : X2 — M ZaX L, FEHMmE
AR SEK T AR E , ZH AT MG 1R” (Sponsored Content) JEE B, MEREL
BIFTM TR E, EESBEARRE, KINREE (Flows) RMEANBIEEHER,

2. X# = (Expertise & Originality - Tl 5 R4 ) : ERIL TEMEREE, RBEMNEERET
EEMEE, X LARAEEE —FEEITHAFT WER (IS XK & RS BIERAT)
FREFHNDNANA, HEMNBSHRRIENE T EELEIEMM LS,

3. {#1L/E (Connectedness - E#& ) : X2 & FHEMING, WERLERSNER. BENE
BEESNLZ AEIMFERKG, IMERTEEIRTEIMAEZRS. BNHLITE
EERT|HBEEXI,



AR EREFIE - MREIERE

IEE & ZEBA (Integrity &
I 4o AL (Catal (Foundation) Transpar en cy)

XEBMNMETERNETER, MRHAIFBERE
HE 6K TeREZT L, SENBRERR (Instantly
Collapse),

% @17H (TRUST SIGNALS)
o EIIEHEA (Pointing out shortcomings)
o IHMIEEFIIE X F (Disclosure)

E & & (Integrity & Transparency
{EEE4F (Foundation) o $EH4EFET" (No hard-sell)

ETAx/NMIBZEAAPHRERR, SEMEIEAFETENESRZE REAEEERTSBINZEERERE.

Data sources: ResearchGate (Xiaohongshu Authenticity Study)

—ERMEEMBRT I EEMmEIL” (De-influencing) #£2024-2025F L —#5a
B, ZHEAFRRETECTEMNTELET, EMIHMLBHTHREIR). B REFRENE
XANE A, WRIWZE, S RRE REAMEER TS —MHEANRE —— REEMES(
PerformoTiveAuThenTiciTy) BeReal¥NAMNEERFATXMDE, BRENRIFTHIE

B BERAPRASTERIBEMNHIR —ZRRIFHR— I EFERHEEERNAE,

E-ZE HRFTEMNTYM ET KRB ZEBNEERE ST

LB BRNESRBRETARNEEES, EE T —HEAHEFIARNRFMTEMALLTEE, XEFREN
BIDFAEEEEE BRI MMt (Cost-Performance Ratio), 2@ T “BM L (
Aesthetics/Price Ratio) #1“/il: 4t tt” (Emotion/Price Ratio) .



3.1 #4283 # (Archive Fashion) 54NiRM4EE

MRk -

ZHREEXAEMNFESEMLogoRFE, KMATIBRM MR " (Archive Fashion) , i1 ERF

£ Z F 15 F Raf Simons 20034 “Closer”% 51|, Helmut Lang 19994 B4 5% 2 10 B Jean

Paul Gaultierfy B ML) £ 10, XLEXRYEFEEFAEMNARLE, EEHFLKA, FE, B

HAEZFHZHNMEETZELAFTNEERHT.

RB B BRI

XZHAHCHRNRBAEIN. MEX—RLVHHIREEFRAFTERBMNEK NERE—M,

BZEIRFFH Z5F—HMartin MargieloM R EIfZME UNE, FEMIRREMNRERAR,

o HMAEZ: MEMNHBIBRSMEEFINMEILTES2, EABEMESE  “HKENERE, &
TR E R, BEMREFMAK, ETRERER, "XFH“ET” (If You Know You Know,
IYKYK) BB E BB ZH KRN B EMHR KT,

o NIHURAIE : ESHEINFBRNEZEMNERT, ZE— 4T £HI8. EFFAERIIENIB
K, EXN—REER LM EARDT, ARtZETZHANAFERBHXE

Bl =5 =5l
Archive FashionBI>4FEUERA 7“8 =" F1“FR R 14 Z #T G 11 KR o

o REUHKRETSL: REMeBayHFEKEEL, ZHAKFEMREBZRGraileds DepopX ¥ EH
HEBEEMFEREMES,

o RIEBEE_LHHIHEAR (Resale-as-a-Service) : 82 T MNArchive P 12t EARBRFE,
EB BN & B2 (ANOscar de la Renta, The North Face) B BEMEBEAZFX S FE . XF{XiL
B EFERT ZFHHMNENMNAEE CRIEAANLDBRTEHEENRER, B
N AR VR R B IR M T BEMBIK.

o MEMASMAMAN: ETHERMEN, RATAFFORER S HRFEHRE M
DAO(EHMEBAAR ) B thFIAHI, ILE S ABELBRIERATR RE",

3.2 IR3 % B (Olfactory Curation) : BB HI& B 5 B L1

D& b -

EKRKERAEZTULBRKRROREZ—, LEZBERRIAMB/NRDEE (Niche
Fragrance) . #UE TN £ R, FI2025F £k B KM FFAEI4241ZF ot 15, EEEMRE, ZHATR
BRLE—RABERIBETE—HERE"(Signature Scent), T2 ETFEIL—NEXHEFK
&K (Scent Wardrobe), 1R1E B XELE. EEXIEE EInstagram X i iR AR R XS K18



[ENE:OE

EE BN

o FEIRMKAL: SKEEFAMEN, SREEBHENEE —REIE. EUXIRIHENL,
IRBEIRME T IR, FAE ML RSXZERE, Le Labo. Byredo. Aesop% M2 RIRL TN, £
EMNREHESEREEK, FNREEMFEMNEZTARMFER” (Vibe) IR ILHEIL,
540, Le LaboiySantal B3R MNMNE—HMIEEFLE, ERRTHAERMAMER THES
%,

e Smellmaxxing5 B# 1L : TikTok L FRITHI“Smellmaxxing” & K ik T Z X3 B F AL
FIRBUER P, A TESEBMAAE. K2, BKEZXYHEE, REERMLEE KRBT
L XFANUNEBRNTRSIFMHE, BERATHD (Self-pleasure) FTEE -

o EHilL: ZHANMEIRIMHER, E/PMESE (Unisex) RKITHE, TR TESEHEE”
EaFBHRR E—FLFEETRKEWEE,

tlhlk%:

o IAEMEE S (Functional Fragrance) : S5 #HERZE, FRERHRERFRE R T HEE (AR
E. B, #RFA T N)WESRT &, f0The Nue Co.BIfiE,

o HFLFWHREAIME: ATSKELEITFERERE, AN FE S R ERBR SRR
NfE R Bl 2 B AT AR AL AT A P BRI SE R AP A AR R, #EF LR E K, SHEME
— T ETF AR HIETHE,

3.3 [F# B~ 5% 1Tt &2 (Designer Toys) : Pop Martii g4

k30 Pui

Pop Mart G854 MBI RIAZ AN, BERNBRFRETH, EELHECENEE. Y5
EHFIFREKMIPEE, EIFRAEEMPVCEHITETR TZHAFE R EEE 17,
RRIBBAEMN

Pop Martfi ERIIRAT ZIE, MRFEENE(RE. AR) MR KT,

1. BEOEEZERER: EENHEENAT OEZGEREIL” (Variable Ratio
Reinforcement) , AP EEMHMEFEMEARRR, IHTHEHERFAENBRARKE
RHZBER, N TFEEESETHZEA, XMESARREIREZE R (Instant Gratification)
EREMDEIRE Y,

2. WESKRER®: WEZEHASERTEFE—EERE R MAIIAMOollysk Labubulk i, X
EHERAMMNREER —EREENME. FEBKURM N (EEHMFT—EFTEFRD



%) MEEKLERT, SMBREMREARLREEE I,

3. ARHEHHmRESER M “BREK" (Secret Edition) HIRE GBE N 1/144EEEKHY
BEER) HE TR ImM AR, HERBREA THEARODGRBERMIIE, BFHFEEERS
A9t X g

el =F

REHE R BB Z I % (Collectibility) , B33 A R &l & &R (Limited Drops) . BE#HLTE
(Blind Box mechanism) #1554k (Series), AITLAKIEIRA & MEFA LM, oL EREE 10
S FH A= R — R LYk 7R R = 2

34 BERE Z2EEREEEZoomE &L

k30 Pui

MEEZRENANESEMERNEMNEMN, BEEERAMAEZIREEAIMIEABIHNEES
= ‘ZERE ﬂ“”(Dopomlne Decor) —— S MAERYE. SHRE. BREHENZALT,
——7Gen ZH KITHE 19,

BB

o REVEREE: XFIMTFaceTime, ZoomEWFARTIkTokM M Z H K I, RFFMNN
EREMMA, MEFAFHUINERE FERANE— T AZBLALGERLHFN(
Instagrammable) , XS T RERA &I RE B L BB,

o FERIE: “LEREMERMRME MM TKEDEFZIAREE (Maximalism) &K
REEE, FR—MHBEIHEYERERFTOLDERSHEIREITH

thilkHl&:

o SHEMTR ZY: MLENREMEFREREEMMEMYMAUFEBLT. FREF. Tuffingith
B)ARBEEXNT,

o HMRESHMAXKRE: HXNZEHEKSHNEE KRR, RESTER, FRIFEE, 5T
SRR ENARE, XRERBRARRS, LMNEEERRBMERREE KL,

FME el AEL A RBAF hEFM4EEN

HF Lk oar, &XZiERu0E FZIRE DL R EeF 0 B T #94P (Product, Price, Place,
Promotion) 218, TR ¥ME N K ELFTHI4ERE R : Experience (YRE ) . Exclusivity (%) .



Engagement (£ 5 &) FlEmotion (1§&&)

4.1 Exclusivity & Experience: Drop Culture 2.0 5 & [A] i§ 1%

BDES:

Drop (RE X&) EKX HSupreme XA K, B1E20265F, EEZRHL N —Fh § Z2A0%t X T EFN
BIFEN RS, F— R RBERNHEREE, BEHERINE & EZ N (Friction) ,
EEZEH 9 H#r: Corteiz5MSCHF

e Corfeiz : XREE L5 AR Heh "2 TR, BER GAHIRNIEK,
o HHl: EAMLEFELTFEBRPRS, REEHENEF <@ FAZE R
Instagram StoryA &,
o #T%FE(Bolo Exchange) : Corteiz@ 2370 E3), BRI L A — HMETIFERIEN A MmhE
(3nThe North Face, Supreme, Stussy) F145 iR 3k “3 #2”— 4 CorteizBIFT s P A AR - 1X
= —MIRERBERMITNZAR, BERERT CorteizbI MEMER TERKRE,
R OXMECETRESH T REBE. RRIEMERE. EREMERRE  “NRMTEEEBIX
PERS, IR FEHAMKRIR, " XS R 3R T ZHE AR
o MSCHF *: {37 SR INRIHE T E L MZ R A,
o HHl: BFE—RMDrop, P amEERE SN, Hlan EReREE” CE AL B A ZK#INike
Air Max 97) . “X4L#t” (Big Red Boot, RIE K —H IS KH F) S “EME FHILVF
K (LLERPIR/NIF L)
o JBR: MSCHFAX# ©EMEERN LMK BRIMREREBUANE, “REXEHI
Meme, XFMEXITH T~ RMEHMRIE, ~mEIEH.

O
ik I A

Bl EHER
Sl ENRITER EENHWRRE ARZEINEASEZHARPEEARME. BEE
WBipE, PREEM, HEMEAERZD (LBS Drop) FF B, HWRTEZR—17HX (

Gamification) .

4.2 Emotion & Engagement: = g BIAZA (Product as Content) & Liquid
Death
BRIDER:

FEIBARBREK, FRASLAETRERM. MEFSHTREMREA ESIRTE, MEHA
FPRAEEERARSZE, EMEEABN. XME T REARHEE,



FREEFI S Liquid Death *°

Liquid Death(RAET) M HF LR E BB A ——KBR/RELIUMT RK EEASKE
ERER. B MEEN ALK,

o REM Mm% (Unconventional Branding) : EMEE R AR LM RXILEHE, Fi
k&S B ERFEERIZE , SloganZ “Murder Your Thirst” (IRRAREITIB) o

o 35 (Social Currency) : XA ERRRT —MER FERN, BEFKFRT L, FEHE
MAZE—RBREEKEEBTRFEE (Uncool) , EE—HELiquid Death, BiEEMIETEE
HE BERMATAE, XREFTEE. EBRF TERKXMTAUNE BT EE,

o IRKRZEL: Liquid DeathFNEBRH AT, BR—MREKRI/EE, t)HI/EFMAE. 155K, Fit
FEWM, SLME TASKREEE. BRA. BEWIINE,



R HE IR : Liquid Deathf @R €5

. 7 'p%\

WA
HRE5TE \

\

Liquid DeathF|f' RER B M RA AT B3 VR, HEBEHTAKEENZHEARSET, MMERFESHIEK.

Bl iR 4ELET
FHE—NEYAN, RZFNREMFE. PEK,. ER.EEZERK ), ARATEHERMIX
ILHFEEEEE, HiEsEZIAIAEDH 22 (Cognitive Dissonance), A ZEEIRE, REMEE.



4.3 Community as Moat: MDiscordE|{t ™ 74% (Token-Gated)
ZIL
-

5
r:
\-H
I-I-EI

vig "‘E%(TikTOk/'J‘QI:H/IHSTOQrom)%gﬁﬁlﬁt%tﬁﬂﬁ%t%t*%* 44K, Fhigitt
A — AR, ZEHR I B TFAEDiscordE £+, EREIIMMHERPIRE,
EELE TS

N X
)ﬂHm b‘

Discord#t RizE: METBRAREI—1T #FXMTelegromiliE, MEEILEH 8 M

Discord iR %525 . BT iR & F R #9555 (Channels) M & 4 (Roles), FEEA LAX B #1TH

MibH=E. Flan, MEE ™= & AFIRE“Verified Owner’ &, #AZTEINE, RKkS 5
CHAFREBOCAR, ZRHMAMLEMEM >,

o KMIEES (Token-Gated Commerce) : FIFAWeb3H AR, ShEAILLRITNFTE 13 HK

M. RAHEYE Tokenf & athilt F 8T RIMILMEE N AR MEBER T >, XOET

— iR EE KA B R, XA ATNZERE, EE2RMEHBEEK" (Stakeholders
)o

ﬁMIH:T'M’E?Eﬁ'

REMeE EEHUK(CUlt), iREH, @idDiscord Bot# TN IL EIE (XPEAKE., %

Jﬂmﬂ-)o&*Zlb\ﬁﬁ)*‘%*%:ﬂ?mﬁ‘]&ﬁ i % R 3 B3k (Co-creation), 1hth 1B IX 2 “H
7B AR A2, A2 R E R

ERTE 2026k REBE .- REFEXE5R

5.1 EEMHE . MBI E|“REFXE" (Anti-Aesthetic)

A NAZRDET ER”, SFH", “EX". RER BRAKRKIREN, ZHAKHEEHEL
AEFHEHHWERARX XM REX"H TR EBMEE.

o CrocsH) & 2 : G A4 a1 R MERRREE (Crocs), @3d 5 BalenciagaZk & k2 BBk 4 LA
RS HIDIYE M (B2 Jibbitz), BUMHERE AZHAMNETRER ¥, EMFRTEEERR
ER"FES, RRT —MHHFEEL FNFERFENSE,

o Brat Summer5EELEF: 2024-2025F HIH “Brat”E£F (RBCharli XCXHIE%E ) , H# SR
—MGREL., 4% B =H S UKk (Trashy) BB XA 41, X5 2 BT 1TH“Clean Girl
Aesthetic” (k. F4&. 5TX) MR EEBAN L,



XHEBMRE
FE AR AE R (
=R

Rawness) .

TE2026%F, EEMNBRELFABERS D, 2l EHFFEZSG
SEELRLY (Choos) F1“l & B” (Amateurism) Al EE R M E B R E

2 MFIEFS5“BAFH” (Dumb Phones) #1[E1H

hEE“RBRBRTERHUERDEENMBFIERT, — 87 ZHAFIAS

R BALHIBERE, &
N

>|-}

FRUYUFHE", FFH(

Flip Phones) I EEBXM U BER “ BAFHHERF . XOE T HHTZINE:

o EL (KK (Offline Experiences) : Z 1t ¥ FHLAIIRRT .
c RIRIE . RN KFRESHEE,

o RAENMHIEN

B ZEE, RMER TESHNKBRMFERNE,

REE,. BEED,
XLERARENREFRETELR, T

L1t 5EIL

RN FRERFIAHET,

ERARMT —HERK. BEXNEEDR. AZHAMNKE

AER, HRMBMMAEYREA T SEFS. MANGR. HEEAN T -HEFRE, B2

5153, SRENE AR RRIZT 3o
NFHEHBARENCLEMS, BERX— S EKEBLEXMWIRAEN:
$E T eHIER (Gen | REELFTER (Gen | #lltIA R
X/Y) Z/Alpha)
¥ E RE. ThEE. £ tE B, (R HEM. REHRFNERESR
B Lt #”
WXz A BiathiiRR (FZE | ¥ XBRER (EE | EWAFEIER
) mn/HIE) b A&
EHERE I~# = (TV/Ads) BER Hl &R 5 # A
(KOC/Discord/Dro | #&

P)




RS FrAEAE B F & (RIDIY). N MBS 5ERER It
BB~ & i3

A R EENE, TF HEEBIRE., XL | B ERERN
B BDBE

RE, REZHAMNXBFIETIMRM 4, MAETIRILMIEE ——BSWRIREI™ H——AMt17E
BOMEEERNTH#, MANNEEHERR MEEAHE—WHEEENBHESN, —HEER
EAMR BRI EF AR
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